
Sales meeting: 8-16-17 
What you focus on expands 

Gratitudes 
Sunshine: 
Frogs: 
Wins:  
 
Dates: This Friday, August 18th 12:00 pm lunch on the patio! 

 Training: 7 different listings 1-4 pm with Patrick 

 Friday, September 15th: Annual Company BBQ (4-8 pm Fig Garden Swim & Racquet) 
I. Business/ Legal 

A. Page 3 of the RPA 
 Have total clarity on items included and excluded in sale.  
 If box is checked for seller to remove “brackets” (for speakers, TVs, etc.) unless 

otherwise agreed seller only has to fill holes, not paint. 
 Be careful with what appliances are asked for (or not). Good idea to always 

check stoves.   
 

B. Seller License to Remain in Possession Addendum (C.A.R. form SIP) 
 Good offers allow sellers to remain in property for approximately 3 days after 

close of escrow so they can pack and clean up. 
 For possession from 1-29 days after close, MUST USE C.A.R. form S.I.P.  
 Cool to allow seller to stay for free or minimum amount, UNTIL the day they 

should be out. After the agreed upon days are expired, there must be a costly 
agreed upon amount (during the offer negotiation) of say $500 per day that the 
seller remains in property. See your manager!  

 
C. Well Reports (always for productivity and potability)  

 
II. Business Development 

A. Military on the Move 
B. Market Conditions (Rent Vs. Owning) 

 Clovis rent is up 9 percent compared to last year, Visalia up 6.5% 
 Adding roommates to help pay (get a mortgage and own it) 
 Shortage of apartments 
 Renters pushed from apartments to houses 
 Construction costs still high 

 

 

 

 



Great Topics of Conversation: See email dated 8-16-17 from Patrick for Article & Quotes. 

 

Stocks -  It’s a gamble  

 

 

 Sellers to sell now 
 What’s their motivation 
 Nathan’s story 

 

 

 

 



 

 

 1.9 is our median/average 
 Over 600,000   10 months 

 

 

 

 

 

 You live in the payment, not the price 
 Steve Cross 

 

 

 



 

 

 We need stories 

 

 



 


